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“Our rm joined HCWA in 1994, initially, in order
to allow us to compete better with the Big 4 in
competitive tender situations where our inability to
serve clients on a wider geographic area

was a clear disadvantage.

In addition our unigue position in the Energy sector

in Aberdeen demanded a capability to provide services
to our clients on a worldwide basis - particularly in the
oil and gas exploration and production areas around
the globe.

Our rm’s fee income has risen from £1.2m on joining
to £12.0m 2007-08. Membership of HCWA (and
through that access to Crowe Horwath International)
has been a major contributing

factor to our rm’s growth

and success.”




